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Strategies to remain unpersuaded
The first thing I need to do is to identify when I’m being persuaded. When we become aware that we are being persuaded it makes it easy to question what the other person has to say. You can then make good arguments against your persuader. As part of recognizing that they are trying to persuade me, I would put myself in their shoes and try to think of arguments they could bring up and have an answer ready for them. This would make me more resilient to persuasion and gibe me confidence to devise a counter-argument on that topic even if the argument I’m presenting is weak.
One strategy I would use to counter the argument would be to point out the weaknesses in the other persons argument. Our physical actions and behavior indicate our thoughts and feelings. Pointing faults in the other persons arguments makes them psychologically weaker because their desire is for you to agree with them (they need you to have a positive belief therefore a positive attitude towards their arguments). This then makes it hard for them to continue pushing you to side with them. For example, in the case of getting persuaded to buy something that you don’t actually need or want you could point out a small defect, or compare it to something better on the market.
Another strategy would be to use nonverbal communication to indicate that I am not satisfied with the other person’s arguments. This would mean maybe remaining in a non-joyful mood, looking around to seem disinterested or shaking my head to indicate that I don’t agree with them. This is a form of indirect counter-arguments that signal to the persuader that they are not convincing. The persuader may not see how they are somehow being manipulated and may start to become less persuasive.
I would personally use the identification strategy to make sure I am alert to any kind of persuasion so as to make good counter-arguments. I would also do this so as to think of their possible arguments so as to formulate counter ones earlier. I would also use non-verbal communication strategy so as to show dissatisfaction with the other person’s arguments. This would lessen their persuasive power therefore giving me the upper hand to win the argument or walk away.

